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EXECUTIVE
SUMMARY

It has been a true pleasure to serve as IADA's executive director this year,
and I'm pleased to present this Fourth Quarter Market Report to you.

After navigating the uncertainty at the beginning of 2025, TADA
Members delivered strong results and closed out the year with solid
momentum and optimism. As I've noted before, the implementation of
100% bonus depreciation has generated considerable positivity in the
marketplace. The tariff situation has stabilized, and our members have
successfully incorporated these factors into their business operations.
Assessments reached their highest point of the year in the fourth
quarter—an encouraging sign.

Looking ahead, six-month projections show a modest decline from

our third-quarter survey, reflecting the anticipated seasonal softening
typical of first quarters, followed by expectations for a robust second
half of the year.

This Market Report includes valuable features, including an TADA sales
performance summary and a comprehensive year-end recap of the
2025 calendar year, with new graphs and charts designed to deliver
information quickly and succinctly. I encourage you to explore these
additions and the insights they offer.

Each enhancement to the TADA Market Report strengthens its value
as a tool for understanding the aviation marketplace.

2025 has been a strong year for TADA Members, and we're positioned
well heading into 2026.

Soaring ahead,

. %M’W

LOUIS C. SENO
Executive Director, IADA
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The market continues to maintain a good balance. Strong backlogs
for new equipment are helping to support strength of the overall
market. There have been a number of aircraft available for sale
immediately after delivery in Q4 of 2025. Too early to tell if it is a
wider trend and whether it is opportunistic or due to weakness.

MIKE CHRISTIE
GLOBAL JET CAPITAL // IADA VERIFIED PRODUCTS AND SERVICES MEMBER

The fourth quarter has definitely been robust. Activity is
solid across most sectors and demand is strong. I would
expect some level of tapering as we begin 2026.

JOHN ODEGARD
5X5 TRADING // IADA ACCREDITED DEALER

Q4 of 2025 had conditions that drove record activity and

results inside our business. Bonus depreciation coupled with
interest rates continuing to move lower and strong stock

market performance has driven substantially more buying and
financing opportunities compared to the prior two years. The
stability of deposits on bank balance sheets has also created more
appetite for aggressive structures and competitive pricing.

MARK BEARDEN

FIRST AMERICAN EQUIPMENT FINANCE, AN RBC/CITY NATIONAL
COMPANY // IADA VERIFIED PRODUCTS AND SERVICES MEMBER

BACKGROUND
ON RESPONDENTS

The Perspective Survey is sent out to over 1,000 TADA Members,
made up of TADA Accredited Dealers and their Certified
Brokers, OEMs, and IADA Products and Services Members.

IADA Accredited Dealers and their Certified Brokers are
involved in both new and pre-owned aircraft sales.

IADA Products and Services Members are part of a collective network
and represent a breadth of members that provide comprehensive
services, including transactions, operation, maintenance,

insurance, and financing and leasing. Together, they offer a unique
perspective on the current state of the industry as well as an
informed point of view on projections for the next six months.

IADAT 1ADA TADA  TADA

VERIFIED EM CERTIFIED ACCREDITED
MEMBER MEMBER BROKER DEALER




The charts illustrated below provide insights into two important The map below demonstrates IADA’s global reach. Our Certified Brokers
elements of the survey. The first highlights the current responses of TADA and Accredited Dealers do business around the world. Many members
Members, and the second shows the percentage of Accredited Dealers that operate in multiple markets. TADA is truly an international collective.
are engaged in pre-owned and both pre-owned and new aircraft sales.

MARKETS THAT MEMBERS DO BUSINESS IN
CURRENT ROLE OF SURVEY RESPONDENTS

N

98% of IADA dealers 61% of IADA dealers 45% of IADA dealers
do business in do business in do business in
NORTH AMERICA EUROPE ASIA AND PACIFIC

@ DEALER/BROKER
FINANCE/LEASE PROVIDER
INSURANCE PROVIDER
ESCROW AGENT
LEGAL/TRUST/TAX/TITLE
OPERATION
MAINTENANCE

.

3
!

CURRENT SALES MARKET OF SURVEY RESPONDENTS T, %

z\x -

PRE-OWNED AIRCRAFT SALES 62% of IADA dealers 48% of IADA dealers 43% of IADA dealers
do business in do business in do business in
LATIN AMERICA/CARIBBEAN AFRICA MIDDLE EAST

@ BOTH NEW AND PRE-OWNED AIRCRAFT SALES

To view a comprehensive map
of IADA member locations worldwide,
please scan the QR code or visit online.
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We are seeing a strong market on midsize and large corporate
jets looking to close year-end deals. We are seeing the typical
spike in year-end closings as a result of bonus depreciation.

ANDY TOY
AXIOM AVIATION, INC. // IADA ACCREDITED DEALER

The turboprop and light jets are very much economically
dependent. Until interest rates come down, these buyers
won't have the liquidity to go out and buy an airplane
necessarily. The mid to large cabin airplanes buyers are in a
whole different class of liquidity and aren't as economically
dependent as the turboprop and light jet buyers are.

JOHN SWARTZ
SWARTZ AVIATION GROUP, LLC // IADA ACCREDITED DEALER

Traditional midsize market (Hawker, Lear) values are
down due to age and parts cost/availability. The market is
more bifurcated by age than by category—late model used
versus new, and 20+ year old than light versus mid.

CAMERON GOWANS

PARTNERS IN AVIATION // IADA VERIFIED PRODUCTS AND SERVICES MEMBER

Plenty of activity, not too many buyers pulling the trigger.
As always, Pilatus PC12, Embraer Phenom 300 and Bombardier
Challenger 3500 driving the prices on each of their markets.

RODRIGO MEDELLIN
AEROLINEAS EJECUTIVAS, S.A DE C.V. // IADA ACCREDITED DEALER

ACTIVITY
REPORT

In 2025, 95% of IADA Accredited Dealers participated in the association's
monthly activity reporting, providing clear insight into the pre-owned
business aircraft marketplace.

STRONG ACQUISITION ACTIVITY

IADA Dealers reported 173 new acquisition agreements in Q4 2025,
up 33% year-over-year, with full-year 2025 acquisition activity up 9%
versus 2024. This growth reflects dealers' confidence and ability to
source quality inventory in a competitive market.

ROBUST LISTING ACTIVITY

IADA Dealers signed 807 exclusive retainer agreements to sell aircraft
in 2025. While Q4 2025 exclusive agreements were down 8% versus

Q3 2025, this reflects typical seasonal patterns in a normalizing market
following the post-pandemic surge in inventory turnover.

GROWING DIGITAL ENGAGEMENT

AircraftExchange.com, TADA's exclusive online marketplace, continued
to connect qualified buyers with verified aircraft inventory throughout
2025, with lead generation showing consistent growth year-over-year.

MARKET STABILIZATION

[IADA Dealers reported improved transaction stability in 2025, with
fewer price reductions and fewer failed transactions than at any time
since 2022. Combined with tight inventory of newer aircraft, lengthy
manufacturer backlogs, favorable U.S. bonus depreciation provisions
and more attractive interest rates, the pre-owned business aircraft
market remained vibrant throughout the year.
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IADA DEALER ACTIVITY REPORT
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TOTAL CLOSED DEALS BY YEAR
@ 2025 2024 2023 @ 2022
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AVERAGE TIMING OF TRANSACTIONS FOR THE LAST 6 MONTHS

@ ADA DEALERS

DAYS TO SELL

INDUSTRY AVERAGE

155 192

0 50 100 150 200

IADA DEALER MARKET SHARE

o/ LESS TIME
19/’ TO SELL

IADA Accredited Dealers demonstrate significant market influence, holding majority listing share
in 13 of the top 20 markets and capturing majority transaction share in 16 of the top 20 markets.
This dual strength across both inventory and sales underscores IADA Dealers’ critical role

throughout the transaction lifecycle.

IADA LISTING SHARE
ACROSS TOP 20 MARKETS

IN 13 OF THE TOP 20 MARKETS,
IADA DEALERS HOLD THE
MAJORITY OF LISTINGS (=50%)

TR

53
ratan t

To see all the latest verified listings for sale by
IADA Accredited Dealers on AircraftExchange,

please scan the QR code or visit online.

IADA TRANSACTION SHARE
ACROSS TOP 20 MARKETS

IN 16 OF THE TOP 20 MARKETS,
IADA DEALERS ACCOUNT FOR
MAJORITY OF SALES (=50%)

ACTIVITY REPORT | 11
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New deliveries from the OEM’s will force older aircraft

into retirement given the overall labor shortage. Well-
maintained aircraft move quickly. Maintenance has become
less focused on cosmetics. Airworthy items and records
review are the driving force behind transactions.

CHARLES CELLI
BRAVO AVIATION // IADA ACCREDITED DEALER

Clients continue to find ways to make deals come together,
even if the strategy looks different than in years past.

KAYLA GRASON
GILCHRIST AVIATION LAW // IADA VERIFIED PRODUCTS AND SERVICES MEMBER

With tariffs reduced heading into Q4 and bonus
depreciation reinstated, we saw a strong surge in year-
end transactions. While these factors will continue to
influence activity in 2026, I don’t expect the elevated
pace of year-end closings to persist at the same level.

MICHAEL BARBER
JETAVIVA // IADA ACCREDITED DEALER

We are experiencing the market as very buoyant
and positive, and have no reason to believe that
it will change in the next six months.

NEIL HOWARD

ABSOLUTE AVIATION // IADA ACCREDITED DEALER

GENERAL MARKET
CONDITIONS

Respondents indicated that the market for business aircraft sales
strengthened in Q4 2025—to0 3.72 from 3.47 in Q3 2025 on a 1-5 scale,

and from 3.32 in Q4 2024 YoY—buoyed by surging equity markets, 100%
bonus depreciation and lower interest rates. IADA survey respondents,
split approximately 74%/26% between Dealer and Broker members and
Products and Services members, highlighted the tax-driven year-end rush
and growing business optimism among factors driving demand. Ongoing
tariff uncertainties and challenges related to product support continued to
complicate transactions and deal closings of older aircraft.

Inventory of pre-owned business aircraft tightened in Q4 2025, with the
availability of younger, more popular models remaining extremely limited.
Buyers with very specific model, vintage and condition requirements
continued to have few aircraft choices to consider. A subtle but noticeable
shift in who is driving today’s market—toward sellers rather than buyers—
was registered in both the Q3 and Q4 2025 TADA surveys (approximately 3.2
on a 1-5 scale), its lowest levels in the past eight quarters.

The following charts provide insights into IADA Members’ assessments
of the current and projected market conditions. Responses are aggregated
and reported on a 1-5 scale, with a score of 1 representing “worst ever”
and 5 representing “best ever.”




WHO IS DRIVING TODAY’S MARKET

Based on survey responses where participants chose from a 1-5 scale,
where 1 indicates sellers and 5 indicates buyers.

Q4 2025

Q3 2025

Q2 2025

Q12025

Q4 2024

Q3 2024

Q2 2024

Q12024

Q4 2023
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OVERALL MARKET SENTIMENT
Q4 YEAR OVER YEAR

Reported on a 1-5 scale, with a score of 1 representing “worst ever”
and 5 representing “best ever.”

1.0 2.0 3.0 4.0
What is your assessment Q4 2025 3.7
of the current business A
aircraft sales market? 3.3
What is your six-month Q4 2025 3.5
projection for the ’
business aircraft Q4 2024 3.5
sales market? :
What is your six-month 3.3
projection for the ’
business aircraft Q4 2024 3.3

finance/leasing market?

What is your six-month
projection for the
business aircraft
insurance market?

Q4 2025 3.2
A

Q4 2024 29
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CURRENT MARKET FINANCE/LEASING PROJECTIONS

ASSESSMENT OF THE CURRENT BUSINESS AIRCRAFT SALES MARKET 6-MONTH PROJECTION FOR THE AIRCRAFT FINANCE/LEASING MARKET

Reported on a 1-5 scale, with a score of 1 representing “worst ever” and 5 representing “best ever.” Reported on a 1-5 scale, with a score of 1 representing “worst ever” and 5 representing “best ever.”

5.0

5.0
BEST EVER BEST EVER
4.0 3.7 4.0
3.5
3.3 3.3 3.3 3.3
3.1 3.1 3.1 2.9
NORMAL 3.0 NORMAL 3.0 ’
2.0 2.0
WORST EVER 10 WORST EVER 10
Q4 2025 Q3 2025 Q2 2025 Q12025 Q4 2024 Q4 2025 Q3 2025 Q2 2025 Q12025 Q4 2024

SALES PROJECTIONS INSURANCE PROJECTIONS

6-MONTH PROJECTION FOR THE AIRCRAFT SALES MARKET

Reported on a 1-5 scale, with a score of 1 representing “worst ever” and 5 representing “best ever.”

6-MONTH PROJECTION FOR THE AIRCRAFT INSURANCE MARKET

Reported on a 1-5 scale, with a score of 1 representing “worst ever” and 5 representing “best ever.”

5.0 5.0
BEST EVER BEST EVER
4.0 37 4.0
3.5 3.4 3.5
3.2 3.2 3.2
NORMAL 3.0 NORMAL 3.0 29 2.8 29
2.0 2.0
WORST EVER 10 WORST EVER 10
Q4 2025 Q3 2025 Q2 2025 Q12025 Q4 2024 Q4 2025 Q3 2025 Q2 2025 Q12025 Q4 2024
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Tariff uncertainty has made the buying and the selling
process more complicated, and it's imperative to have
proper planning and guidance from industry experts.

SHAWN HOLSTEIN
HOLSTEIN AVIATION, INC. // IADA ACCREDITED DEALER

The current insurance market is a buyer’s market with rates stable
at worst, or with reductions at best. New underwriters and expanded
capacity with existing underwriters are driving the change. But step
cautiously and choose your partners carefully because it doesn’t
appear to be sustainable given the history of marginal profitability
of the industry combined with the losses we’ve seen in 2025.

STEVE JOHNS

LLJOHNS AVIATION INSURANCE // IADA VERIFIED
PRODUCTS AND SERVICES MEMBER

First half of 2025 was full of uncertainty, which cleared out with
bonus depreciation re installed. Second half has been very strong.

ADOLFO NIETO SILVA
WULF AVIATION // IADA ACCREDITED DEALER

—t—

e T — |
] [ | | — | -

GENERAL
DRIVERS

MARKET

PRE-OWNED DEMAND

Steady-to-firm transaction volumes with mild price appreciation in late-
model, program-enrolled large-cabin and super-mid jets. Flat to slightly
softer pricing for older light jets and high-time turboprops where major
MRO events are due. Drivers: Bonus depreciation urgency in the Q4 2025/
Q1 2026 window, normalized corporate travel and limited like-new
inventory given OEM delivery pacing.

FINANCING AND RATES

Expect continued healthy use of financing and operating leases
as buyers preserve liquidity; if benchmark rates grind lower, that
marginally improves affordability and could draw some fence-sitters

into Q2/Q3 2026. Leasing solutions should keep gaining share for
corporations focused on balance-sheet optics.

NEW DELIVERIES AND TRADE-INS

Supply-chain friction eases but doesn’t vanish; OEMs prioritize
predictability over raw volume growth. Trade-ins feed pre-owned
supply but not enough to flood the market. Aircraft exiting major
inspections with current connectivity and interiors will sell fastest.

POLICY

In the U.S., 100% bonus depreciation remains a durable tailwind as
long as buyers meet first-use, placed-in-service timing and business-
use thresholds and as IRS guidance clarifies edge cases. Internationally,
watch sustainable aviation fuel mandates (notably in Europe and the
U.K) and any movement in U.S.-EU trade friction; the current aerospace
tariff carve-out is supportive, but policy risk is never zero.

GENERAL MARKET DRIVERS |
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We expect some cooling in H1 2026 from the flurry of volume in
Q4 that was primarily tax driven, but the pipeline remains strong
with OEM's boasting healthy order books, new buyers transacting,
and buyers seeking arbitrage opportunities as rates normalize and

find a bottom. With each 25 basis points decrease in the federal
funds rate, even the most liquid of buyers who initially may
have planned to use cash, start to evaluate how they can deploy
their capital more efficiently elsewhere and leverage financing
while their capital seeks higher returns than the loan rate.

MARK BEARDEN

FIRST AMERICAN EQUIPMENT FINANCE, AN RBC/CITY NATIONAL
COMPANY // IADA VERIFIED PRODUCTS AND SERVICES MEMBER

The market will calm down in Q1 2026. However, there are
plenty of buyers waiting for the end-of-year rush to be over so
they can find better value in the market. Transaction numbers
in 2025 across all jet categories will be greater than 2024, which
were greater than 2023. When will we see a slow year? Supply
is barely keeping up with demand, boding well for residual
values. It'll take a large economic shock to throw the market

off balance. Wars, tariffs and AI bubble fears didn't succeed.

COLIN DUNNE
JETCRAFT // IADA ACCREDITED DEALER

o-MONTH MARKET
SECTOR OUTLOOK

Our proprietary quarterly IADA member surveys provide insights into
and projections for supply, demand, pricing and dealer willingness-to-
inventory across four distinct aircraft size categories: Turboprop, Light Jet,
Midsize Jet and Large Jet+.

Approximately 85% of Q4 2025 respondents believe that aircraft pricing
will be stable or will slightly decrease over the next six months, with
stability supported by limited inventory to choose from and continuing
strength in new aircraft backlogs and deal pricing. That said, respondents
do expect some price softening in the Turboprop and Light Jet segments,
with approximately 40-50% foreseeing a slight increase in aircraft supply
over the next six months across all size categories. Dealer willingness to
inventory aircraft increased modestly in the Q4 2025 IADA Survey, another
indicator of market health and confidence. While the six-month demand
outlook slipped somewhat to 3.47 in Q4 2025 from 3.65 on a 1-5 scale in

Q3 2025, it remained in line with survey results in Q4 2024 YoY.

6-MONTH MARKET SECTOR OUTLOOF

21




PRICING

PRICING PROJECTIONS FOR THE NEXT 6 MONTHS

Reported on a 1-5 scale, with 1 representing “significant decrease” and 5 representing

“significant increase.”

TURBOPROP LIGHT JET MIDSIZE JET LARGE JET+

SIGNIFICANT

> INCREASE 0% 0% 0% 0%
SLIGHT 5% 8% 13% 18%

4 INCREASE . P

3 STABLE 49% @
SLIGHT 22%

2 DECREASE 44%
SIGNIFICANT 5% .

1 DECREASE 0% 0% .

PRICING PROJECTIONS OVER THE LAST YEAR, BY QUARTER

All averages fall between 2 (“slight decrease”) and 4 (“slight increase”).

Q4 '24 Q125 Q2 '25 Q3 '25 Q4 '25

4 SLIGHT
INCREASE e TURBOPROP
LIGHT JET
3 STABLE MIDSIZE JET
6 LARGE JET+
5 SLIGHT
DECREASE
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SUPPLY

SUPPLY PROJECTIONS FOR THE NEXT 6 MONTHS

Reported on a 1-5 scale, with 1 representing “significant decrease” and 5 representing

“significant increase.”

TURBOPROP LIGHT JET MIDSIZE JET LARGE JET+

SIGNIFICANT 0 o
5 |INCREASE 0% 0% 5% 1%

SLIGHT
4 INCREASE @ S51% 48%
3 STABLE 41% @

5 SLIGHT 9% 8% 10% 1%
DECREASE ® ®
SIGNIFICANT 9

! DECREASE 0% 0% 0% %

SUPPLY PROJECTIONS OVER THE LAST YEAR, BY QUARTER

All averages fall between 2 (“slight decrease”) and 4 (“slight increase”).

Q4 '24 Q1'25 Q2 '25 Q3 '25 Q4 '25

4 SLIGHT
INCREASE e TURBOPROP
| 34 LIGHT JET
3.3
3 STABLE MIDSIZE JET
a LARGE JET+
5 SLIGHT
DECREASE
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WILLINGNESS TO INVENTORY

WILLINGNESS TO INVENTORY PROJECTIONS FOR THE NEXT 6 MONTHS

Reported on a 1-5 scale, with 1 representing “significant decrease” and 5 representing

“significant increase.”

TURBOPROP LIGHT JET MIDSIZE JET LARGE JET+

5 SIGNIFICANT 2% 2% 3% 2%
INCREASE ° °
[+) 0, o, o,
. SLIGHT 19% 21% 20% 20%
INCREASE () o

3 STABLE 67%
5 SLIGHT 13% 10% 14% 13%
DECREASE o o
1 SIGNIFICANT 2% 2% 2% 5%
DECREASE . °

WILLINGNESS TO INVENTORY PROJECTIONS OVER THE LAST YEAR, BY QUARTER

All averages fall between 2 (“slight decrease”) and 4 (“slight increase”).

Q4 '24 Q1 '25 Q2 '25 Q3 '25 Q4 '25
4 SLIGHT
INCREASE e TURBOPROP
LIGHT JET
3 STABLE MIDSIZE JET
G LARGE JET+
2 SLIGHT
DECREASE
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DEMAND PROJECTIONS FOR THE NEXT 6 MONTHS

Reported on a 1-5 scale, with 1 representing “significant decrease” and 5 representing

“significant increase.”

SIGNIFICANT
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SLIGHT
INCREASE

3 STABLE

5 SLIGHT
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26%
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LIGHT JET

0%
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1%

MIDSIZE JET

2%

25%
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1%

DEMAND PROJECTIONS OVER THE LAST YEAR, BY QUARTER

All averages fall between 2 (“slight decrease”) and 4 (“slight increase”).
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We will likely see things slow down in 2026 for the first half of
2026. Savvy buyers who can discipline their business/personal
use if they are taking depreciation should take advantage of

purchasing in the first half of the year rather than second half.

JOE CARFAGNA

LEADING EDGE AVIATION SOLUTIONS, LLC // IADA
VERIFIED PRODUCTS AND SERVICES MEMBER

The pre-owned aircraft market remains robust as we
conclude a strong Q4. As we move into 2026, a modest
rebalancing is expected, but steady momentum should
persist, driven by disciplined buyers and sellers.

EMILY DEATON
JETAVIVA // IADA ACCREDITED DEALER

CONCLUSION/

The aviation insurance market as a whole continues to soften into

2026 so it is a great time for consumers with respect to broadness Y E A R - E N D S U M M A R Y

of policies, liability limits available and viable insurers all driving

a premium structure well below whatwe saw LIl prior years. With many year-end results only now being tabulated across the business

community, we can report that 2025 was another strong year for pre-
owned business aircraft transactions. Respondents to IADA’s Q4 2025
survey indicate that the market maintained a good balance during the
year, buoyed particularly in the second half of the year by customer
interest in 100% bonus depreciation and somewhat lower interest rates.

TOM HAUGE
WINGS INSURANCE, INC. // IADA VERIFIED PRODUCTS AND SERVICES MEMBER

I expect to see a slowdown in activity going into the first quarter An expectation of further interest rate reductions combined with strong
but activity and sales for 2026 should continue to gajn momentum. balance sheets among equipment lenders and lessors set the stage for
additional financing capacity and creative, competitive deal structures.
ANDY TOY The conditions are in place for what promises to be a healthy and robust
AXIOM AVIATION, INC. // IADA ACCREDITED DEALER business aircraft market in 2026, one led by the Accredited Aircraft

Dealers and Certified Brokers of IADA.
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ACCREDITED DEALERS
AND CERTIFIED
BROKERS

Scan the QR code
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5x5 Trading

Absolute Aviation

ACASS

Aero Ventures

Aerolineas Ejecutivas
S.A. DE C.V.

Aircraft Executives

Asian Sky Group
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Atlas Air Service AG

Aviation Sales Associates

Avpro, Inc.

Axiom Aviation, Inc.

Axis Jet

Banyan Air Service

CFS Jets

Dallas Jet International

Duncan Aviation, Inc.

Eagle Aviation

IADA MEMBERSHIP

Elliott Jets

Exclusive Aircraft Sales

Flightline Group, Inc.

FX Solutions

Gantt Aviation, Inc.

General Aviation
Services, LLC
Global Elite Aviation

Global Wings, LLC

Guardian Jet, LLC

Hatt & Associates, LLC

Holstein Aviation, Inc.

JBA Jets

Jet Access Group

Jet Sense Aviation, LLC

JetAviva

Jetcraft

Jeteffect, Inc.

JetTransactions

Jones Aviation Group

Leading Edge Aviation
Solutions, LLC

Levaero Aviation, Inc.

Leviate Air Group

Lone Mountain Aircraft

Meisinger Aviation

Meisner Aircraft, Inc

Mente Group, LLC

Mesinger Jet Sales

Northern Jet, Inc.

OGARAJETS

Omni Aircraft Sales

Opus Aero

Oshman Aviation

Skyservice Business
Aviation, Inc.

SOLJETS

Southern Cross Aircraft, LLC

Stanton & Partners Aviation

Swartz Aviation Group, LLC
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VanAllen

West Elk Aircraft

Western Aircraft

Wetzel Aviation, Inc.

Wulf Aviation

OEM
MEMBERS

e b
o it

Erb T Scan the QR code
@ : or visit online

Airbus Corporate Jets
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Boeing Business Jets

Bombardier

Dassault Falcon Jet Corp

Embraer Executive Jets

Gulfstream Aerospace
Corporation

Honda Aircraft Company

Textron Aviation
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1st Source Bank
4Air

ACASS

Acrisure Aerospace

Advocate Consulting
Legal Group, PLLC

Aero-Space Reports, Inc.
AIC Title Service, LLC
Aircraft Bluebook

Aircraft Cost Calculator, LLC
AirFleet Capital, Inc.
Airshare

Alerion Aviation

Alpha Wingman

AMSTAT, Inc.

AOPA Aviation
Finance Company

AssuredPartners Aerospace
Atlas Air Service AG

AvBuyer

Aviation Legal Counsel
Aviation Legal Group, P.A.
Aviation Partners, Inc.
Aviation Tax Consultants, LLC

Avion Law

Bank of America Global
Leasing—Global Corporate
Aircraft Finance

Bank OZK
Barbera & Watkins, LLC
Barnes & Thornburg, LLP

Beacon Aircraft
Technical Services

Bizjet Law
Bravo Aviation

CAMP Systems
International, Inc.

Citizens Asset Finance, Inc.
Clay Lacy Aviation

Cogent Bank

Corporate Jet Investor
Crew Chiefs Corporation
EJM

Eldridge

Elliott Aviation

Embraer Services & Support

Embry-Riddle
Aeronautical University

Engine Assurance
Program (EAP)

Enterprise Bank & Trust
Fifth Third Bank

First American Equipment
Finance, an RBC/City
National Company

First National Capital,
Corporation

Four Corners

GE Aerospace

George J. Priester Aviation
Gilchrist Aviation Law, PC
GKG Law, P.C.

Global Jet Capital
Globalair.com

Gogo Business Aviation
Greenberg Traurig, LLP
Harper Meyer, LLP

HCH Legal

High Flying Hangars, LLC
Honeywell Aerospace

Houck & Christensen
CPAs, LLC

Husch Blackwell, LLP
InFlight Law

Insured Aircraft Title Service
International Jet Interiors

JA Mitsui Leasing
Capital Corporation

Jaffa & Co

Jet Access Group

Jet Aviation

Jet Linx Aviation

Jet RVSM Services, LLC

Jet Support Services,
Inc. (JSSDH

JetLoan Capital
JETNET
Jetquity
JETREP, PLLC
Jets MRO

Jett Group, Inc.

L.J. Aviation

L5 Aviation, LLC

Lapayowker Jet Counsel, P.A.
Lewis Brisbois

LLJohns Aviation Insurance

M&T Capital & Leasing
Corporation

Martyn Fiddler Aviation
McAfee & Taft

MedAire, Inc.

Omni Aircraft Maintenance
Partners in Aviation
Pentastar Aviation, LLC
Plane Fax

Plane Place Aviation

PNC Aviation Finance
Pratt & Whitney Canada

Rolland Vincent
Associates | RVA

Rolls-Royce North America
Scope Aircraft Finance
Shearwater Global Capital
Shepherd Aero

Silver Air Private Jets

Soar Aviation Law

Solairus Aviation

STAjets

StandardAero

Stevens Aerospace and
Defense Systems, LLC

Sun Air Jets

Sunset Aviation Insurance

Taft Stettinius & Hollister, LLP

Tamarack Aerospace
Group, Inc.

TVPX

UBS AG

Vedder Price P.C.

Viasat, Inc.

West Star Aviation Inc.
Wings Insurance, Inc.
Wintrust Commercial Finance

Yingling Aviation
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African Business Aviation
Association (AFBAA)

Asian Business Aviation
Association (ASBAA)

Canadian Business Aviation
Association (CBAA)

Embraer Jet Operators
Association (EJOA)

European Business Aviation
Association (EBAA)

National Aircraft Finance
Association (NAFA)

National Business Aviation
Association (NBAA)

Pilatus Owners & Pilots
Association (POPA)
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The most trusted aircraft marketplace.

Exclusively featuring IADA Accredited Dealers.
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